EVOLVE 08 - marketing trends and issues .
One day conference mar'ketlng +

FRIDAY, 31 OCTOBER 2008 communications

The Sebel & Citigate King George Square conference

Cnr Ann & Roma Streets, Brisbane

evolveO8

Marketing is evolving...
are you?

The modern marketer must be across a constantly evolving
set of tools, techniques and trends. We need to take time to

think, learn and evolve our own skill set. Evolve 08 has been EXH I B ITO R

developed to help you achieve this and to be unlike any other

conference. It covers all the key trends, packed into one day, o PPO RTU N I I '
minimising your time out of the office. The format allows you

to constantly interact with thought leaders, creative catalysts
and trail blazers. The program is brought to you by B rOCh u re &
Agreement Form

Networx Marketers Meetings, committed to providing
inspiration, information and introductions to marketing and
communications professionals for over eight years.

We look forward to seeing you and your team at Evolve 08!

netwonrx

marketers meetings
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For full event details visit: www.icebergevents.com/evolve08




PROGRAM evolveOs8

31 october - sebel citigate king george square brisbane

Friday, 31 October 2008
The Sebel & Citigate King George Square, Cnr Ann & Roma Streets, Brisbane
Conference & Exhibition Rooms: Roosevelt and Kennedy Room

8.30 - 9.00am
Session 1
9.00 — 9.45am

Session 2
9.45 — 10.30am

10.30 — 11.00am
Session 3
11.00 — 11.45am

Session 4
11.45 -12.30pm

12.30 — 1.30pm
Session 5
1.30 — 2.15pm

Session 6
2.15-3.00pm

3.00 - 3.30pm
Session 7
3.30 - 4.15pm

Session 8
4.15-5.00pm

5.00 - 6.00pm

Registration & Exhibition open
The Evolving Workplace - How it has changed the way we do business
Peter Williams, CEO, Deloitte Digital and global thought leader on Innovation and Use of Web technologies

Digital Revolution: From hype to high-powered

In the last decade we’ve been given an entirely new set of marketing tools: Banner ads, email marketing, micro sites,
social networking, mobile marketing, virtual worlds, in-game advertising. Technology no longer drives — it enables.

So what's coming for the next decade? What should you be planning for, but aren’t? What is the next big thing in this
constantly evolving space?

Panel discussion

Morning Tea in the Exhibition area

Customer Genome: Is data the future?

More targeted marketing is indisputably the way of the future — for big and small business.

Data drives the potential of a more targeted approach. So which prospect and customer data should you be collecting?
What is the role for technology and systems?

What opportunities are coming in mobile and other marketing channels?

Who is leading the way in obtaining the benefits from a more targeted approach and what can you learn from them?
Brett Hogarth, Co-founder & Executive Director, Impact Data

Buzz...PR and Word of Mouth Marketing

Referral and word of mouth remain the main source of new customers, so the big question facing any business is. . .
How do you get people talking about your brand?

Panel discussion

Lunch in the Exhibition area
Is Your Brand Keeping up with the Consumer? Brand Reinvention

Learn tips and tricks on how your brand can become a leader through brand reinvention. This presentation will share
successful rebranding campaigns and provide advice on what to do with an out of date brand or one that needs
a boost.

Jack Perlinski, Brand Strategist, DAIS (Design and Internet Strategists)
Extinction Proof Brands: Creative brand survival

Brand success demands that evolution must be constant and accelerated. A globally recognised name is no longer a
guarantee of longevity — challenger brands are thriving based on creative nimbleness and customer centric focus.
This discussion centres on what it takes to create and grow an extinction proof brand.

Panel discussion
Afternoon Tea in the Exhibition area

Web Usability and Design - Great Web Design Equals More Sales

In today’s web world, having a well designed website can mean your online business can boom from the start.

This session will focus on some of the most important elements when building and designing a website or eCommerce
store. It will look at web strategy and planning, usability, navigation, accessibility, content, FLASH animation,

search engine optimisation requirements and much more.

Llew Jury, Managing Director, Reload Consulting
The Idea Virus: Creating contagious ideas

Creative systems are inherently networked systems, from the spread of applause to the adoption of a new fashion.
This session explores why some ideas reach ‘the tipping point’, whilst others languish and die. What does it take to
create a contagious business, marketing or advertising idea? What are the essential ingredients — cash, creativity,
hard work, serendipity? And what is the role for a marketer in spreading an idea virus?

Panel discussion
Devolution: Networking Drinks in the KG Bar
Happy Halloween theme.

The up to date program, speakers & panellists can be found at www.icebergevents.com/evolve08.
This program is subject to change. We reserve the right to change the program and speakers.



EXHIBITOR

OPPORTUNITY

Investment $1,925 (inc GST)

Evolving the standard

This event is about providing real value, real insight, real
inspiration and real networking.

Attendees will come from the spectrum of marketing and
communications fields — director and manager levels, both
in house and consultancies.

Evolving the exposure

The primary source of promotion will be via the Networx opt-in
database of 6,000 professionals from Melbourne, Sydney and
Brisbane. We will be providing flyers at events leading up to
the conference, and regular email marketing.

Inserts will also be included within issues of B&T magazine.
Evolving the exhibition

100+ delegates, in decision making roles, will be in
attendance.

Evolve 08 is about integration, with morning tea, lunch and
afternoon tea taking place in the exhibition space.

Evolving beyond the day

We will be providing exhibitors with a list of attendees several
days prior to the conference. In this way, you can be prepared
for opportunities that arise from the day.

We will also be making contact with attendees after the
conference and there will be the opportunity for all exhibitors
to include information in this email communication.

Evolve exhibitor offering
For your investment, you will receive:

e 3m x 3 m site.
e Site walls, table and chair.
e \erbal recognition on the day.

e Business description, logo and web link on exhibitor page
on website.

e 1 x ticket to the conference.

e Additional tickets for staff to attend can be purchased at the
discount rate of $495

e Opportunity to include marketing materials in conference
satchel.

e Marketing awareness question in post-event
feedback survey.

e Delegate list with contact
details, post conference. Complete form
ASAP to receive

1
Bonus best web exposure!

1 x Banner advertisement on
conference website

Who’s going to be there?

¢ Marketing managers and coordinators

e PR professionals

e Communication managers

e Advertising managers

e Brand managers

¢ \Web and Digital agencies

e Directors and CEOs

e Small to Medium Business owners

¢ Business development managers

How many do we expect?

e 100-180 delegates.

¢ Mainly from Queensland.

Why should your boss send you?

e You will meet new prospects

¢ You will reaffirm your brand and position in the marketplace.
¢ You could be one day away from a killer marketing idea.

e There’s a group discount, so three or more people from the
one company can attend and benefit.

e You'll be hearing from a unique line-up of companies,
delivering huge broad insight and ideas you’ll be able to
apply immediately.

e An ideal opportunity to learn from others successes and
failures - so risk free learning!

Exhibition Opportunities

¢ The exhibition and trade area provides a fantastic
opportunity to network with your peers during the breaks.

e Interested in exhibiting at the conference?
Fantastic opportunities exist to showcase your product
or service. There are limited places available to give you
maximum exposure. Benefits include free attendance,
logo and promo blurb on the Evolve 08 website,
marketing material in the conference satchel and more.

For more information, please visit the website, or call
Lisa Ma on 07 3876 4988.

Conference Venue & Accommodation

The Sebel & Citigate King George Square
Cnr Ann & Roma Streets, Brisbane, Qld

Conference Special Rates
Citigate Superior Room $190 per room per night.
Sebel Deluxe Room $230 per room per night

These rates are for room only and are subject to availability.
Breakfast is an additional $25pp, please mention when booking.

To book, please call the Hotel directly on 1800 777 123,
and quote reference: “Networx - Evolve Conference’.

For full event details visit: www.icebergevents.com/evolve08




EXHIBITOR evolveOs'
AGREEMENT FORM ® et - esbl sligiie g e cpave it 3

www.icebergevents.com/evolve08

COMPANY NAME:

Primary Contact’s Name

Position Mobile
COMPLIMENTARY DELEGATE’S NAME:

Position

Postal Address

Suburb State Postcode
Phone Mobile

Email

Special Dietary Requirements

Additional tickets for staff may be purchased at a discounte rate of $495 (normally $660). Please contact us to
request a Speaker/Exhibitor Registration Form.

SPONSORSHIP CONDITIONS

[ 11 would like to commit to the Exhibitor Package $1,925 (inc GST)
Acceptance of sponsorship is to be made by the Agreement Form. Full payment required to confirm.

Notice of cancellation must be submitted in writing prior to 3 October 2008. 50% cancellation fee will apply. Cancellations
received after 3 October 2008 will not be refunded. Delegate’s contact details are for the company’s own use, and will not be
distributed or sold to other third parties.

A high resolution JPG and/or EPS of logo and short promotional blurb including hyperlink will be emailed to Emma
Tooth at emma®@icebergevents.com.au.

| agree to these conditions. Signature:

DISPLAY MATERIAL
As an exhibitor, you are entitled to a 3 x 3m trade booth within the Exhibition area. The booth will include a table and chair.

Please advise what promotional material will be displayed in your designated space:

PROMOTIONAL MATERIAL
1 we wil provide satchel inserts (Qty 200) 1 we wil provide a Special Offer and/or Prize (this will be promoted on the website)

Details of insterts/special offer/prize:

Please note, if you do not provide information in regards to your promotional material, we cannot guarantee that your
product will be given to attendees. All material to be included in the satchel must be delivered to
Iceberg Events, Ground Floor, 33 Park Road, Milton Qld 4064, by Monday, 20 October.

PAYMENT DETAILS ICEBERG EVENTS ABN 84 084 581 153
[] Direct Deposit (BSB # 484799 Account # 003668551 Bank: Suncorp Account: Penguin Productions Pty Ltd)

L] Cheque or Money Order Enclosed (payable to Iceberg Events. Post to Iceberg Events, PO Box 1179, Milton Qld 4064)
[ 1 Mastercard []vVvisa [ American Express 1 Diners Club

carano. L T DT E T B iy e LT /L]

Name on Card Cardholder’s Signature

TO ENSURE SMOOTH RUNNING OF THIS CONFERENCE, PLEASE RETURN THIS FORM BY FRIDAY, 3 OCT:
POST: Evolve 08, PO Box 1179, Milton, Qld 4064 or FAX: 07 3367 0032 or SCAN/EMAIL: emma@icebergevents.com.au
ENQUIRIES TO Emma Tooth e Iceberg Events ® Phone 07 3876 4988 ¢ Email emma@icebergevents.com.au

A tax invoice (receipt) will be emailed to you after your payment has been received. Shared registrations are not allowed.



